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NAM supports Roberts
Supreme Court nomination

he National Association of Man-

ufacturers (NAM) in mid-August
announced that it would support the
nomination of Judge John Roberts to
fill the seat on the Supreme Court left
by the resignation of Justice Sandra
Day O’Connor.

“This is the first time in our
110-year history that NAM has
taken a position on a Supreme
Court nomination,” said NAM
President John Engler. “Judge
Roberts’s record is one that fully
qualifies him as a justice who will
interpret the law as written, not an
activist who will legislate from the
bench. Business depends on a legal
system that is fair and predictable.”

NAM’s Judicial Review Com-
mittee, comprised of senior execu-
tive officers and general counsels of
large and small NAM member
companies, reviewed Roberts’s
record according to five criteria
related to his intellect, experience,
integrity, judicial temperament, and
understanding of the consequences
of judicial decisions on business.
The committee found Roberts to
be well qualified in all respects.

“Many expensive problems in
our legal system stem from judges
acting as legislators,” Engler said.
“Judge Roberts has exhibited a
commitment to interpreting the law
as it was written by Congress, not
according to his personal views.
With justices like Judge Roberts on
the Supreme Court, we can begin
to reduce the exorbitant cost of our
legal system that today consumes
2.3 percent of our GDP, an amount
that is more than 10 times as high
as that of any of our trading part-
ners and has become an impedi-
ment to our ability to compete.”

Engler said business can no
longer afford to sit out Supreme

Court confirmation debates and

allow them to be cast only in
terms of social issues. “In reality,
the vast majority of cases before
the federal courts relate to busi-
ness issues such as contract law,
employment law, regulatory issues,
and property rights,” Engler said.
“We have an interest in this confir-
mation and we intend to partici-
pate in the debate. NAM will
reach out to its nationwide mem-
bership and call on other business
organizations to exercise their
First Amendment right to partici-
pate in this decision that is vital to
business interests. We will focus
special attention on the states of
senators who may be undecided.”

In a letter to NAM members,
Engler recently said, “Few areas
arouse the interest and ire of man-
ufacturers more than the scan-
dalous state of our legal system.
Yet for too long we’ve been silent
in this area while we tirelessly
work the other two branches of
government. Hard-fought gains
made in those other two branches
are often lost in the third branch.
Some 80 percent of a federal
judge’s caseload consists of issues
with a direct impact on manufac-
turers, like contract law, employ-
ment law, regulatory issues and
property rights.” ll
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Energy bill replete with provisions
benelicial to NEMA members, public

n August 8, President George

W. Bush signed a sweeping
energy bill, bringing to a close four
years of tough political negotiating.
The president said the legislation
would strengthen the U.S. econo-
my and eventually help make the
country less dependent on foreign
sources of oil. “The Energy Policy
Act of 2005,” he said, “is going to
help every American who drives to
work, every family that pays a
power bill, and every small busi-
ness owner hoping to expand.”

NEMA was instrumental in the

crafting of a number of key provi-
sions in the bill covered in detail here.

Energy Policy

The Energy Policy Act of 2005 con-
tains cost-effective energy efficiency
standards based on industry consen-
sus standards. This includes those
on compact fluorescent lamps, exit
signs, and LED traffic signals based
on Energy Star®. “All these prod-

ucts sold will now be required to be
in the top tier of product energy
efficiency ratings,” explains Ed
Gray, NEMA’s director, energy
infrastructure. A low voltage dry-
type distribution transformer stan-
dard will cut the energy use by new
commercial building transformers in
half. Traffic signals using solid state
lighting technology will save energy,
increase the reliability and lifetime
of signal lamps, and enable battery
backup for critical intersections dur-
ing power outages.

Some interest groups are pursu-
ing product efficiency standards in
state legislation, a proliferation
which would ultimately increase
costs to manufacturers and con-
sumers and interfere with interstate
commerce. The 2005 energy bill
preempts future state-legislated
standards for the products covered
by federal legislation. “Many of the
NEMA products in the bill are sub-

ject to potential state legislation, so

.

President George W. Bush holds the box containing the 1,724-page energy bill after signing the H.R. 6, The
Energy Policy Act of 2005, in Albuquerque, New Mexico, Monday, Aug. 8, 2005. Also on stage from left are
Congressman Ralph Hall (R-TX), Congressman Joe Barton (R-TX), Senator Pete Domenici (R-NM) and
Senator Jeff Bingaman (D-NM). NEMA President Malcolm O’Hagan was also in attendance.

this provision is very valuable to
NEMA members,” says Gray.

The bill contains increased goals
for federal energy efficiency, includ-
ing federal building requirements
that meet ASHRAE 90.1-2004 stan-
dards and a requirement for meter-
ing and sub-metering for federal
facilities with real-time metering to
reduce energy consumption and
costs. The legislation requires the
federal government to purchase
energy efficient products, including
mandatory purchases of NEMA
Premium® Motors, and Energy Star
or Federal Energy Management
Program (FEMP) designated prod-
ucts, which are typically in the top
25 percent of energy efficiency.
“The federal government is the
nation’s largest user of energy,” says
Gray. “Achieving these goals will
result in enormous savings in both
dollars and fuel.” The bill also
requires the Department of Energy
to encourage standards for state
government buildings and to pro-
vide grants for buildings that exceed
the International Energy Conserva-
tion Code 2003 by 30 percent.

The Energy Savings Performance
Contracts program has been extend-
ed. This program enables government
agencies to use energy savings to pay
for efficiency upgrades, saving energy
and preserving program funds. Some
NEMA members are major contrac-
tors for projects in this program.
Numerous manufacturers will benefit
from increased product sales.

Research and Development

The Energy Policy Act of 2005
includes provisions to improve
research and development or pro-
vide funds for (1) energy efficient
technology for construction or
retrofit of buildings; (2) the
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National Building Performance Ini-
tiative; (3) the Secondary Electric
Vehicle Battery Use Program,
which would interest NEMA’s bat-
tery section and uninterruptible
power systems manufacturers; and
(4) advanced energy efficiency tech-
nology transfer centers, one of
which NEMA could potentially
manage. NEMA already manages
the Industry Alliance for the Next
Generation Lighting Initiative.

The act also authorizes funding
for distributed energy systems and
high voltage transmission lines, as
well as advanced electric transmission
and distribution technologies that
enhance reliability, operational flexi-
bility, or power-carrying capability.
Funding is authorized for demand
response technology, metering, high
temperature superconductors, and
advanced grid tools for operation
and planning. This part of the bill
includes a power delivery research
initiative to develop facilities to test
components incorporating high tem-
perature superconductors.

Funding for solid state light-
ing—the research program sup-
porting the NEMA-sponsored
NGLIA —is also included.

Transmission, Distribution,
Distributed Power Policy
Currently, states have permitting
authority and often have no incen-
tive to approve siting for power
lines that do not significantly bene-
fit their own state. The new legisla-
tion gives federal eminent domain
transmission siting for electric
transmission corridors that are in
the national interest. “This provi-
sion will spur the construction of
new power lines,” says Gray.

The act requires the Federal
Energy Regulatory Commission to
issue a rule providing incentive-
based rates for interstate transmis-
sion in areas where transmission
congestion is prevalent, reducing
costs to customers and incenting line
construction and upgrades. It also
would require FERC to encourage
the deployment of advanced trans-
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(I-7): Jerry Simmons, deputy director for energy sciences, Sandia National Laboratories; Bob Simon, minori-
ty staff director, Senate Committee on Energy and Natural Resources (pointing to section of the Energy
Policy Act of 2005 that establishes the Next Generation Lighting Initiative, for which NEMA manages the
Industry Alliance of companies.); M. George Craford, chief technical officer, Lumileds Lighting (member of
NEMA and the Next Generation Lighting Industry Alliance) and recipient of the 2002 National Medal of
Technology presented by President Bush.

mission technologies.

The Department of Energy is
authorized to establish a technolo-
gy incentive program to support
the deployment of advanced power
system technologies, such as fuel
cells, turbines, hybrid power sys-
tems, and power storage systems
used to generate or store electricity.

In the past, compliance with
reliability standards was voluntary,
and utilities often failed to make
investments necessary to assure a
robust electric grid. “The new act
includes mandatory and enforce-
able transmission reliability stan-
dards,” says Gray, “which are
intended to increase compliance
and attention to the grid, with a
resulting increase in investment.”

Two provisions of the act will
improve efficiency and result in
increased demand for metering
products. States and unregulated
municipal utilities that have not
already addressed the issue of smart
metering must now consider imple-
menting a requirement that utilities
offer time-based rate schedules and
provide the necessary meters. States
will also be required to consider

implementing a requirement that
utilities make net metering—when
the customer only pays for the net
energy from the utility, by subtract-
ing the energy generated on site—
available to any electric consumer.
The legislation includes require-
ments for utilities to offer generator
interconnection in accordance with
IEEE Standard 1547 for intercon-
necting distributed resources with
electric power systems. “This
requirement should increase the
market for distributed power sys-
tems and components,” says Gray.

Taxes

Buildings will be eligible for a tax
deduction of $1.80 per square foot
for efficient commercial property,
which is defined as 50 percent more
efficient than a building designed to
ASHRAE/IESNA standard 90.1-
2001. An additional high-efficiency
lighting provision of up to $0.60 per
square foot is permitted until the
DOE and IRS promulgate regula-
tions on how to handle individual
systems that achieve the 50 percent
reduction for the overall building.

continued on page 20
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By Jeffrey Immelt,
chairman and chief
executive of GE.
Reprinted from the
Financial Times
Comment Section,
June 29, 2005.

—l_he U.S. and Europe differ over
many things, some ordinary —
such as what kind of game football
is—and some vital to the core of
our respective cultures, helping to
keep us distinct and, in turns,
engaged and exasperated.

Still, there are many more areas
where we agree and I believe we are
now moving toward increasing
agreement on an issue that is nei-
ther ordinary nor unique to the
U.S. or Europe: that we must revo-
lutionize how we produce and con-

sume energy and commit ourselves
firmly to reducing emissions in our
shared environment.

Diminishing oil and natural gas
reserves, continued reliance on
imported and sometimes unstable
energy sources, price volatility, and
global climate concerns demand
that we do so. It will require three
elements: the brain power to devel-
op new technologies, a market that
is open to these technologies, and
the wills of our elected leaders,
those in industry, and those com-
mitted to progress.

It will take work to gather these
elements together, but the prospect of
success is growing. Since the 1990s,
innovations in dramatically cleaner
energy have emerged not just in the
U.S. and Europe but in China, India,
and elsewhere. Their common

denominator has been a target of
higher efficiency, lower cost, and
fewer emissions—such as that found
in cleaner coal applications that could
shave millions of tons of carbon diox-
ide from current emissions levels.

As this formula is followed and
these technologies take hold, we
enhance our potential to succeed,
but a viable market must exist.
Encouraging signs of such growth
are emerging, in companies them-
selves but also in the capital markets.

In June alone, two of Silicon Val-
ley’s top venture firms invested near-
ly 33 million euro ($40 million) in
solar energy companies. While such
“clean tech” investment represented
just 2.6 percent of North American
venture capital in 2004, that is double
the level of 2000. In a recovering cap-
ital market, these numbers show that
we are crossing the threshold where
solving energy and environmental
problems is the profitable thing to do
as well as the right one and where
fewer pounds of emissions can mean
more pounds on the bottom line.

General Electric is putting its
money where its mouth is. We are
committed to doubling annual
investment in clean energy technol-
ogy research and development to
1.25 billion euro.

Instead of a top-down approach
that could potentially stifle creativity
and innovation, we are investing
most of our new funding at the
research level, making sure that these
new funds go directly into those
innovation engines that offer the
most promise. We also plan to dou-
ble energy-efficient product revenues
over the next five years and will lead
by example by making big cuts in
our own greenhouse gas emissions. If
GE were to continue to grow as we
project, by 2012 our emissions would
have gone up more than 40 percent.
Instead, we are committed to reduc-

continued on page 20
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FEconomic decisions may undermine
electrical salety in various jurisdictions

iting a responsibility to attract
business and to create jobs in a

soft economy, three adjacent North-
west states have implemented rules
that reverse or eliminate portions of
their electrical safety programs.

The trend started in Washington
in 2002 when the Electrical Divi-
sion of the Department of Labor &
Industries promulgated rules to
recognize international standards
for industrial utilization and con-
trol equipment, even though many
of those standards are not harmo-
nized and may not be compatible
with the U.S. electrical safety sys-
tem. Washington will certify this
equipment after only a cursory
review of the standard used to con-
struct it. No NRTL testing, certifi-
cation, or evaluation of the gear is
required. The rule was implement-
ed because of pressure from a small
number of manufacturers on the
legislature to “streamline” the
approval process, even though the
entire electrical industry in the
State of Washington voted to reject
the rule at the 2002 Electrical Tech-
nical Advisory Committee meeting.

Oregon has responded to the
Washington rule by simply declar-
ing that industrial equipment is not
subject to permitting, inspection, or
any sort of third party certification
or evaluation. Further, it does not
require that the equipment be
installed, maintained, or modified
by licensed individuals. In a sepa-
rate action, the Oregon Electrical
Board decided that even unantici-
pated and non-factory approved
modifications to industrial equip-
ment do not present a safety con-
cern. The modifications were thus
included in the language drafted to
implement the industrial exemption.
The final language of the rule is:

“Industrial electrical equipment
designed for and used directly in the
production of a product, which, due
to the equipment’s design or use,
requires specialized and specific
training in the process, function,
design, modification, repair or main-
tenance of the equipment is exempt
from permits, specifically for repair,
modification, or maintenance. Indi-
viduals performing work under this
rule are exempt from licensing.”

In addition to the industrial
exemption, the Oregon Electrical
Policy Committee also exempted
switches from any listing require-
ments or from any standards. The
action was requested by a utility that
has been turning medium voltage
systems over to its customers. When
an electrical system is no longer
owned and maintained by the utility,
it falls under the requirements of the
National Electrical Code and local
electrical regulations. Because the
utility wishes to sell and to maintain

the customers equipment under con-
tract, it asked that the listing require-
ments for such equipment be waived
since the equipment is specified and
inspected by utility personnel. The
committee structured the exemption
so that all switches sold and installed
in Oregon are exempt from listing,
labeling, or field evaluations and
may be built to any standard.

The local representative of
Underwriters Laboratories and
NEMA’s field representative cau-
tioned that the wording opens up
Oregon to mismatched and non-
compatible equipment and that the
proposal goes far beyond the origi-
nal intent of the request from the
utility. The concerns were noted,
but not acted on by the committee.

Oregon and Washington have
both scaled back their electrical plan
review functions in an effort to
streamline their processes. Washing-
ton has excluded some life-safety

continued on page 21
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Jeffrey confirmed by Senate
as 13th NIST director

The U.S. Senate recently confirmed
William Alan Jeffrey, a veteran manager
of federal science and technology devel-
opment, as the 13th director of the U.S.
Commerce Department’s National Insti-
tute of Standards and Technology (NIST).

Jeffrey, 45, was nominated by Presi-
dent Bush on May 25, 2005, to succeed
Arden Bement, who was appointed direc-
tor of the National Science Foundation in
November of last year. NIST Deputy
Director Hratch Semerjian has served as
acting director in the interim.

“I'm very pleased to welcome Bill Jef-
frey to the Department of Commerce team,”
said Commerce Secretary Carlos Gutierrez.
“He brings a strong background in science
and technology policy and the practicalities
of research management to one of our
nation’s finest research laboratories and an
institution whose work affects almost every
aspect of our daily lives.”

Jeffrey has been involved in federal
science and technology programs and
policy since 1988. Previous to his
appointment as director of NIST he
served as senior director for homeland
and national security and as the assis-
tant director for space and aeronautics
at the Office of Science and Technology
Policy (0STP) within the Executive Office
of the President. Prior to that, he was the
deputy director for the Advanced Tech-
nology Office and chief scientist for the

Jeffrey
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Tactical Technology Office with the
Defense Advanced Research Projects
Agency (DARPA). While at DARPA, Jef-
frey developed research programs in
communications, computer network
security, novel sensor development, and
space operations.

Prior to joining DARPA, Jeffrey was
the assistant deputy for technology at the
Defense Airborne Reconnaissance Office,
where he supervised sensor development
for the Predator and Global Hawk
Unmanned Aerial Vehicles and the devel-
opment of common standards that allow
for cross-service and cross-agency
transfer of imagery and intelligence prod-
ucts. Jeffrey also spent several years
working at the Institute for Defense Analy-
ses performing technical analyses in sup-
port of the Department of Defense.

He received his Ph.D. in astronomy from
Harvard University and his B.Sc. in physics
from the Massachusetts Institute of Tech-
nology. He resides in Herndon, Virginia.

REGAL-BELOIT celebrates 50
years of openration in 2005

REGAL-BELOIT Corporation is marking 50
years in business this year. Originally
called Beloit Tool Corporation, the compa-
ny began in 1955 in Beloit, Wisconsin, pro-
ducing special metalworking tools quickly
and shipping them 24 hours within receiv-
ing an order. That fast service, which was
unprecedented in the industry at that time,
propelled the company, starting with just
three men and a few machines, to five
decades of success.

REGAL-BELOIT has grown exponen-
tially. In 1967, the company diversified
into the power transmission product line
with the purchase of its Durst division. By
1980, the company had grown to $40 mil-
lion in sales with the acquisitions of
numerous gear drive companies, posi-
tioning REGAL-BELOIT as a leader in
power transmission components.

The company entered the global mar-
ketplace in 1991 with the purchase of Eng-
land’s Opperman Mastergear, Ltd. By
1996, annual sales had reached $281 mil-
lion. In 1997, REGAL-BELOIT doubled in
size by adding electric motors and gener-
ators to its product portfolio with the pur-
chase of Marathon Electric Manufactur-
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ing Corporation of Wasau, Wisconsin. The
acquisitions of Lincoln Motors in 1999 and
LEESON Electric in 2000 solidified its lead-
ership position in the electric motor mar-
ketplace. At the end of 2004, the company
doubled in size again with the purchase of
the commercial and HVAC motor and
capacitor business from General Electric.

REGAL-BELOIT serves an expansive
array of markets, including HVAC, food
processing, medical, material handling,
petro-chemical, construction, manufac-
turing, agriculture, and mining.

Today REGAL-BELOIT has sales of
over $750 million, and yet maintains its
original product line, now known as Regal
Cutting Tools. It is a leading international
manufacturer of electrical and mechani-
cal motion control components, operating
21 companies with over 65 manufacturing
and service and distribution facilities
throughout the United States and in
Canada, Mexico, Europe, and Asia. The
company operates two main groups—the
electrical group, including five compa-
nies that manufacture electric motors,
and the mechanical group, including 16
manufacturers of generators, controls,
gear products, metal cutting tools, and
related products.

From AC electric motors, electric gen-
erators, mechanical gear drives and
transmissions, electronic switchgear, and
high-speed cutting tools, REGAL-BELOIT's
products are not always visible, but they
are essential to the operation of much of
the equipment that powers the world.
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CSA International expands
lighting services through
new Atlanta facility

CSA International recently announced the
establishment of an 8,000 square foot
lighting and electric laboratory facility in
Alpharetta, Georgia. The laboratory, for-
merly owned by LTG Services Incorporat-
ed, is located north of Atlanta and will be
officially opened in September 2005.

“Opening this laboratory is in
response to the needs of our clients in the
lighting sector and is in line with our com-
mitment to expand operations and servic-
es in the U.S.,” says Randall W. Luecke,
president, CSA International. “The need to
provide timely, trustworthy, and highly
efficient services to new and existing
clients in the lighting sector was instru-
mental in the decision to proceed with this
strategic business initiative. It increases
overall capabilities and capacities in this
geographic area of the U.S. and ideally
positions CSA International to better
deliver regional and local certification and
testing services as new and redesigned
products emerge in the lighting sector.”

The new location is CSA International’s
third U.S. laboratory, with other certification
and testing operations in Cleveland, Ohio,
and Irvine, California, and joins field offices
in Charlotte, North Carolina; Chicago, lllinois;
Dallas, Texas; and Nashville, Tennessee.

The new laboratory, formerly operated
by LTG, includes the specialized equip-
ment enabling CSA International to test
lighting products to requirements of the
Energy Star program. The Energy Star pro-
gram is a U.S. government-backed initia-
tive designed to help businesses and indi-
viduals protect the environment through
better energy efficiency. Products with the
Energy Star certification mark meet strict
energy efficiency guidelines set by the
Environmental Protection Agency and the
U.S. Department of Energy.

This program is important to lighting
manufacturers and CSA because energy
efficiency standards are increasingly
becoming part of building requirements.
Specifiers and consumers are demanding
products that meet these requirements,
including energy efficient lighting fixtures.
By offering this capability, CSA international
will provide a broader set of services to light-

ELECTRICAL

ing customers, and provide one-stop shop-
ping for certification and energy efficiency
testing for both Canada (Energy Efficiency
Verification) and the U.S. (Energy Star).

Leviton names Hendler,
Sokolow to top positions

Harold Leviton, president and chief execu-
tive officer of the Leviton Manufacturing
Company, recently announced two key
executive management appointments, nam-
ing Donald J. Hendler as president and
Stephen B. Sokolow as
vice chairman of the
Board of Directors.
Hendler has served the
company in a career
spanning three and a
half decades. Sokolow
has been with the com-
pany for 43 vyears.
Harold Leviton will con-
tinue in his role as CEQ,
which he has held
along with the position
of president, since 1965.

Hendler
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“Itis with great pleasure that | appoint
Don Hendler to succeed me as president.
Don has guided us through a period of
dynamic growth and market expansion. |
am sure he will continue to lead us with
wisdom and insight through the chal-
lenges of our ever-evolving industry. | am
equally delighted to announce Steve's
appointment as vice chairman of the
board. Steve has restructured many of our
key internal business processes to make
us a hallmark for efficiency and success
in our industry,” Leviton said.

In a career of more than 35 years,
Hendler has held several key positions at
Leviton. In his most recent post as execu-
tive vice president, he directed strategic
planning, human resource and distribution
initiatives, as well as sales, marketing and
product development for Leviton and its
subsidiaries, Leviton Canada, and Ameri-
can Insulated Wire. He has also held vari-
ous positions of prominence within the
industry. Hendler has served on the Educa-
tion Foundation for the National Associa-
tion of Electrical Distributors (NAED) and

continued on page 21
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Rapid gains in energy putting strong upward pressure on hroad price indices

May 2004 Jun 2004 Jul 2004 May 2005 Jun 2005 Jul 2005

INDUSTRIAL PRODUCTION AND CAPACITY UTILIZATION

Industrial production, manufacturing (Index, 1992 = 100) 1171 116.9 117.8 120.7 121.2 1214
Percent change, year over year 3.1% 3.7% 3.0%
Industrial production, electrical equipment (Index, 1992 = 100) 84.8 86.8 88.4 88.4 88.1 —_
Percent change, year over year 4.2% 1.5% —
Capacity utilization, manufacturing (percent) 76.7 76.5 77.0 781 783 783
Purchasing Managers’ Index (value > 50 indi expanding y) 62.6 61.2 61.6 51.4 53.8 56.6

CONSTRUCTION

Housing starts, single family (millions of units, SAAR) 1.649 1.526 1.661 1.724 1.703 1.711
Percent change, year over year 4.5% 11.6% 3.0%
Housing starts, multi family (millions of units, SAAR) 0.325 0.301 0.325 0.317 0.342 0.331
Percent change, year over year -2.5% 13.6% 1.8%
Nonresidential construction, Lodging (billions of dollars, SAAR) 11.272 11.671 11.993 11.540 11.435 —
Percent change, year over year 2.4% -2.0% —
Nonresidential construction, Office (billions of dollars, SAAR) 33.710 33.368 34.324 33.834 34.120 —
Percent change, year over year 0.4% 2.3% —
Nonresidential construction, Commercial (billions of dollars, SAAR) 61.314 62.174 64.09 65.345 65.610 -
Percent change, year over year 6.6% 5.5% —
Nonresidential construction, Healthcare (billions of dollars, SAAR) 27.290 27.193 27.498 27.128 27.711 —_
Percent change, year over year -0.6% 1.9% —
Nonresidential i C i ion (billions of dollars, SAAR) 12.801 12.628 13.051 14.298 14.994 —
Percent change, year over year 11.7% 18.7% —
Nonresidential construction, Electric Power (billions of dollars, SAAR) 23.691 22.884 24.688 25.340 24.149 —
Percent change, year over year 7.0% 5.5% —
Nonresidential ion, Manuf ing (billions of dollars, SAAR) 22.454 20.927 22.481 27.688 27.571 —
Percent change, year over year 23.3% 31.7% —
EMPLOYMENT

Employment, electrical equipment, NAICS 335 (thousands) 446.1 446.8 447.3 443.6 440.3 440.2
Percent change, year over year -0.6% -1.5% -1.6%
Unemployment (percent, SA) 5.6 5.6 5.5 5.1 5.0 5.0

PRICES AND INTEREST RATES

Consumer price index (percent change, prior period) 0.6 0.3 -0.1 -0.1 0.0 0.5
Percent change, year over year 28 25 31
Producer price index, finished goods (percent change, prior period) 0.6 -0.1 0.1 -0.6 0.0 1.0
Percent change, year over year 35 3.6 4.6
Interest rate, 3- th Treasury ( maturity, annual yield) 1.04 1.29 1.36 2.90 3.04 3.29
Interest rate, 10-year Treasury (constant maturity, annual yield) 4.72 4.73 4.50 414 4.00 4.18
Spread (10-year yield minus 3-month yield) 3.68 3.44 3.14 1.24 0.96 0.89
MANUFACTURERS® SHIPMENTS AND INVENTORIES

Value of Ship Electric Lighting Equi (billions of 1996 dollars, SA) 1.021 0.963 1.043 1.021 1.016 —
Percent change, year over year 0.0% 5.5% —
Value of Shipments: Electrical Equipment (billions of 1996 dollars, SA) 2.735 2711 2.787 2.997 2.983 —_
Percent change, year over year 9.6% 10.0% —
Value of Inventories: Electric Lighting Equipment (billions of 1996 dollars, SA) 1.458 1.497 1.495 1.530 1.522 —
Percent change, year over year 4.9% 1.7% —
Value of Inventories: Electrical Equipment (billions of 1996 dollars, SA) 3.961 3.983 4.026 4.282 4.329 —
Percent change, year over year 8.1% 8.7% —
Inventory to Shipment Ratio: Electric Lighting Equipment (billions of 1996 dollars, SA) 1.428 1.555 1.433 1.499 1.498 —
Percent change, year over year 4.9% -3.6% —
Inventory to Shipment Ratio: Electrical Equipment (billions of 1996 dollars, SA) 1.448 1.469 1.445 1.429 1.451 —
Percent change, year over year -1.3% -1.2% —

SA—Seasonally Adjusted  SAAR—Seasonally Adjusted Annual Rate Tim Gill, (703) 841-3298; e-mail: tim_gill@nema.org
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Leveling the competitive playing field

From its humble origins, NEMA’s
office in Brazil has grown into a
strong advocate for members seek-
ing a level playing field in the
Brazil marketplace.

Established in 1999 with the
help of a grant from the U.S.
Department of Commerce Market
Development Cooperator Program,
NEMA Brazil offers association
members a wide range of services,
including standardization and con-
formity assessment consulting,
market data gathering and analysis,
and liaison with governmental and
quasi-governmental entities that
have influence over technical and
trade policy in Brazil.

The Brazil office, a 1,000
square-foot space with three meet-
ing rooms, is located in Sio Paulo.
The city, capital of the state of Sio
Paulo, boasts a population of over
40 million. The state is the industri-
al and financial center of Brazil,
generating over 30 percent of
Brazil’s gross national product.

According to the office’s general
director Hilton
Moreno, “In the
beginning, we were
mostly focused on
our participation in
technical meetings
of the Brazilian
Association of Technical Standards
(ABNT) in order to guarantee that

Moreno
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NEMA member products could be
traded in the marketplace without
encountering technical barriers. We
also started to participate in impor-
tant trade shows and organize trade
missions of NEMA members to
Brazil.”

“As we evolved,” says Moreno,
“we built strong relationships with
local trade associations, including
those representing electrical manu-
facturers, lighting manufacturers,
electro-medical manufacturers,
electrical designers, product dis-

A view of NEMA'’s office in Brazil

tributors, contractors, and cable
manufacturers.”

Moreno says the number of
companies taking advantage of
' NEMA services is
growing rapidly.
There is good rea-
son for this. The
sales and marketing
manager for GE
Consumers and
Industrial, Rodrigo Elias, notes that
“Brazil, where we have 6,000
employees, is a big market with a
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great business potential due to its
population, size, and its need of
infrastructure and economic devel-
opment. These characteristics lead
to aggressive competition among
market players and drive prices
down. With profit margins com-
pressed, high import tariffs serve as
a serious obstacle to successful mar-
ket entry of non-local competitors.”

The country manager for ITW
Welding Brazil, a unit of Illinois
Tool Works, Ubi-
rajara Pereira Da
Costa, says the
biggest problems
confronting his
company in the
Brazil market are
“local competitors selling products
using old technology with no
added value, high tariffs and taxes
on imported products, and a lack of
market data.” ITW has a total of
5,000 employees in Brazil.

Da Costa

12

According to NEMA’s Moreno,
the association has already had a
significant impact on the tariff
issue. “We are now in the final
stages of a long process related to
arc welding products that are
exported by our members to Brazil.
These products usually have an
import duty of 18 percent. We’ve
worked along with our members to
reduce it to zero or two percent
depending on the specific type of
welding product. Brazilian authori-
ties accepted our petition. The tariff
reduction proposal is now being
considered by Mercosul authorities
(Argentina, Paraguay, and
Uruguay).” Mercosul is an organ-
ized trading area with common
external tariffs.

Da Costa says NEMA’s office in
Brazil is actively working with
ITW towards its market goals and
has “played an important role in
our campaign to lower tariffs, an

(TOP): (I-r) Malcolm O’Hagan; Edson Urtado,
Sales Manager, Lincoln; Erasmo Lima, Country
Manager, Hypertherm; Ubirajara Pereira da
Costa, Country Manager, Miller; Waldemir
Macari, 3M, General Manager Electro &
Communications Business; and Hilton Moreno.
(BOTTOM, LEFT): Hilton Moreno in the
NEMA Brazil office. (BOTTOM, RIGHT):
Décio Norberto Gomes, NEMA staff.

outcome that will benefit end-users
as well as manufacturers.”

Jodo Salgado, president of
Cooper Power and Cooper Buss-
man, agrees with Da Costa. Coop-
er Power Systems
established a pres-
ence in Brazil in
May of 1995, with
the Cooper fuse
division, Bussman
do Brasil, follow-
ing in 1997. “One of our main
challenges,” says Salgado, “is to be
able to market products with
world-wide quality, as well as local
content, in order to avoid local
import duties.”

Another common cause of con-
cern among members in Brazil is
the lack of market data and analy-
sis. GE’s Elias notes that “the lack
of accurate statistical information
on the electrical market con-
tributes to a disorganized market-
place. It is hard to analyze and
make decisions about areas that
might demand more investment
and to identify the need for new
products and brands.” ITW’s Da
Costa says, “The lack of informa-
tion about market share by process
and product hurts our ability to
plan strategically.”

One of the most important rea-
sons members turn to NEMA, of
course, is the need to ensure fair
processes for standards develop-
ment and conformity assessment
processes. “Our participation with
standards organizations has been
beneficial,” says NEMA’s Moreno.
“We are partnering with our mem-
bers to find ways to remove techni-

cal barriers to trade, which can be
formidable.”
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Salgado says, “We have to
counteract the long-established
European presence and the conse-
quent emphasis on IEC standards.
It is important that North Ameri-
can standards become established
here as well.”

Waldemir Macari, general man-
ager of 3M’s Electro & Communi-
cations Business in Brazil, says,
“NEMA is provid-
ing solid support
to us in standards
and certification
for PVC electrical
tapes at Mercosul
and COBE], the
Brazilian Electrotechnical Commit-
tee. NEMA is our voice in the IEC
world here in Brazil, helping us to
exact a better balance between
European and American interests.”

GE’s Elias is very straightfor-
ward about the issue. “We have to
face the fact,” he says, “that some
European companies have been
working to introduce technical
barriers to trade through the
Brazilian standardization and con-
formity assessment systems. In
some cases, American products
suffer with this practice.”

Elias says NEMA has been
there to help. “We have been work-
ing closely with the NEMA office
in Brazil in order to overcome the
technical standards and conformity
challenges. NEMA had a funda-
mental role in every aspect of the
recent discussions on the contro-
versy surrounding circuit breaker
technical standards [which pitted
North American style circuit
breakers against IEC style prod-
ucts, even though the electrical
installation code is designed to per-
mit either type to be safely used.]”

NEMA Brazil, as successful as
it has been, still has some distance
to travel to take advantage of its
full potential. Moreno says, “Many
local organizations welcome the
presence of NEMA in Brazil and
want to work with us in order to
create a favorable business environ-
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(TOP): (I=r) Michael K. Jobnson, General Manager; Claudio Baldoni Junior, Project Manager; Hilton Moreno;
Malcolm O’Hagan; Raul Victor Groszmann, Customer Services Manager; Elcio Pereira, Quality Manager.
(BOTTOM): (I=r) Moreno, Moacyr Rogério Senns, WEG Managing Director, and O’Hagan.

ment. They see the presence of
NEMA as an opportunity. And yet,
there are a few others who look at
us as a threat, as a competitor, and
as a foreign organization that

should not be involved in Brazilian
domestic issues.”

Those few happen to be of dis-
proportionate importance to the
industry. “Because we are deemed
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to be a foreign organization,” says
Moreno, “we are not permitted to
have a seat on the councils or man-
agement boards of entities such as
The Brazilian Association of Tech-
nical Standards (ABNT), or Brazil’s
National Institute of Metrology,
Standardization and Industrial
Quality (INMETRO). ABNT is
the official representative in Brazil
of the ISO, the IEC, COPANT
(the Pan American Standards Com-
mission), and MERCOSUL.
Among other things, INMETRO
coordinates the compulsory and
voluntary certification of products,
processes, and services, and over-
sees accreditation activities of cali-
bration and testing labs, proficiency
test suppliers, and inspection and
certification bodies.

Until policy changes, NEMA
has been finding other ways of
influencing the standards commu-
nity. “We work very closely with
NEMA member affiliates in Brazil,
encouraging them to join ABNT
and INMETRO. We also partici-
pate directly in technical commit-
tees, which have open access, and
where the standards are actually
developed. We also leverage our
relationships with local trade asso-
ciations to get our voice heard in
policy-making circles.”

Indeed, NEMA has amply illus-
trated its ability to affect the devel-
opment of codes and standards and
protect its members. During the
most recent revision of the Brazil-
ian low voltage electrical code,
which began in 2000 and was
brought to conclusion in 2004,
some interests worked to prohibit
the inclusion of North American
style residential circuit breakers.
NEMA worked with its members
and was able to overcome its oppo-
sition. In turn, opponents tried to
have the product standard revoked,
but in the face of NEMA’s chal-
lenge, again failed to reach their
objective, i.e., keeping NEMA-UL
residential circuit breakers out of
the Brazilian marketplace.
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STANDARDIZATION AND CONFORMITY ASSESSMENT

For NEMA members in the U.S.:

e Consulting service on standardization issues in ABNT,;
e Consulting service on standardization issues in AMN (Mercosul);

For NEMA member affiliates in Brazil:

Consulting service on standardization issues in ABNT;

Consulting service on standardization issues in AMN (Mercosul);

Consulting service on standardization issues in IEC;

Consulting service on standardization issues in COPANT (American Hemisphere);
Consulting service on standardization issues in the USA;

Consulting service on standardization issues in CANENA (NAFTA);

Consulting service on products within NEMA scope of products.

MARKET INTELLIGENCE

For NEMA members in the U.S. and Brazil:

e Monthly report with information on Brazilian standardization, conformity assess-
ment, market intelligence, trade shows, and seminars;

Annual market guide for each NEMA section of products with information on stan-
dardization, conformity assessment, imports, exports, marketplace, local suppliers,
trends, magazines, trade shows, economics.

NETWORK

For NEMA members in the U.S. and Brazil:

Contact with local certification organizations;
Contact with local associations of manufacturers, distributors, contractors and

other organizations;
Contact with local trade magazines.

BUSINESS

For NEMA members in the U.S. and Brazil:

Participation in trade shows;

Participation in technical congresses and seminars;
Facilitation of development of new business opportunities, partnerships, suppliers,

distributors, etc.;

Consulting service on import duties reduction;

Market statistics;
Meeting rooms.

“This was a victory not only
for our manufacturers,” says
Moreno, “but for the free market
and for the consumer who now can
take advantage of this important
safety device.”

As much as they are pleased with
what has been done so far, NEMA
companies expect NEMA Brazil to
be of even greater help to them in
the future. Says GE’s Elias, “The
presence of NEMA in Brazil must

be reinforced and increased, particu-
larly in forums that make Brazilian
standards and in certain trade associ-
ations. We look to both our highly
qualified NEMA representative here,
as well as staff at the NEMA head-
quarters, to help us maintain our
competitiveness in Brazil.” ll
Hilton Moreno, 55-11-3817-5941
e-mail: hiltonmoreno@uol.com.br
www.nema.org/stds/international/
brazilstandards.cfm

electroindustry - September 2005



asting Valuable
Time Searching?
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Global Engineering Documents, the retail arm of IHS,
will help you find the information you need, fast! Your
project’s success is our mission. Critical to your project foundation

and universal applicability is the use of industry standards. Global
Engineering Documents provides you with the worldwide specifications
‘and standards you need. As our project partner, you will have immediate
cess to the largest selection of standards and specifications available
from over 450 standards developing organizations, including API,
ASME, ASTM, AWS, BSI, IEC, ISO, JAA, NEMA, SAE, TIA, and
G UL. Our webstore, global.ihs.com, with over 500,000 most
popular documents available electronically, has ordering
tools that will help you do all your standards shopping in
one stop. Order your hardcopy before noon MST and
your order will be shipped the same day. Your
project success is our business.

Priority Code W046
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U.S. tm'_ei_gn §a|es cm_'poration
tax revision is ruled illegal

In late July, the World Trade Organization
ruled that a revision to the U.S. foreign
sales corporation tax law, designed to
counter objections raised by the European
Union and comply with earlier WTO deci-
sions, was illegal. The decision re-opens a
tax dispute that has been going on between
Washington and Brussels for decades. Pur-
suant to an earlier WTO decision against
the FSC program a few years ago, the Euro-
pean Union imposed penalty tariffs on
many U.S. products, including a very small
number of electrical goods. Congress sub-
sequently approved an extraterritorial
income provision that was meant to correct
the problem. Washington will now be
appealing this latest decision, though this is
unlikely to prevail. The EU has threatened to
re-impose penalty tariffs later this year.
John Meakem, (703) 841-3243
e-mail: joh_meakem@nema.org
Craig Updyke, (703) 841-3294
e-mail: cra_updyke@nema.org

President Bush names
anti-piracy coordinator

President Bush has created a senior U.S.
government position to coordinate Wash-
ington’s international intellectual property
enforcement efforts. Chris Israel, deputy
chief of staff for Commerce Secretary Car-
los Gutierrez, has been appointed as inter-
agency Coordinator of International Intel-
lectual Property Enforcement. Israel earli-
er served as deputy assistant secretary for
technology policy. In his new role, he will
head the international work of the National
Intellectual Property Law Enforcement
Coordination Council, as well as play a key
role in the administration’s STOP (Strategy
Targeting Organized Piracy) Initiative.

John Meakem, (703) 841-3243

e-mail: joh_meakem@nema.org

NAFTA partnership initiative
to step up horder cooperation

Announced by the leaders of the U.S., Cana-
da, and Mexico during a meeting earlier this
year, the Security and Prosperity Partner-
ship (SPP) will feature crosscutting security
and prosperity components such as:

C AL

e The establishment of a single, inte-
grated North American Trusted Travel-
er Program—featuring a single appli-
cation portal and dedicated port-of-
entry lanes—in less than three years.

e The development of a coordinated
strategy by 2006 to combat counter-
feiting and piracy in North America.

e Common principles for e-commerce,
streamlining regulation, simplifying
trade flows, and cooperation in mak-
ing air transportation, energy, steel,
automotive manufacturing, and other
economic sectors more competitive.

e Enhanced cooperation on public
health and safety protections related
to the safety of consumer goods and
agricultural products.

Unfortunately, the SPP does not
address one of NEMA's top trans-national
concerns, namely Mexican refusal to
implement its North American Free Trade
Agreement commitment to recognize the
testing and certification conducted by
non-Mexican testing laboratories.

John Meakem, (703) 841-3243

e-mail: joh_meakem@nema.org

NEMA opposes hattery
recycling hills on hoth coasts

Mark Kohorst, senior manager for envi-
ronment, health, and safety, and member
companies within NEMA's dry battery
product group have been working with
legislators in both New York and California
in an effort to forestall comprehensive
battery recycling legislation. California
proposed a bill that would have required
all household batteries to be recycled,
despite the fact that no collection infra-
structure exists within the state and mate-
rials in household batteries cannot readily
be recycled. The sponsor subsequently
amended the bill so that it applied only to
rechargeable batteries, for which a
nationwide recycling program already
exists. NEMA continues to be concerned
with portions of the bill that pertain to col-
lection and publication of sales data.
Meanwhile, a member of the New
York City Council proposed legislation that
would mandate household battery recy-
cling within the city of New York. Kohorst
and representatives of the battery indus-
try met with the bill's sponsor in July and

MANUFACTURERS
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he agreed, as was done in California, to
rewrite the bill to encompass only
rechargeable batteries. The industry has
proposed an additional change that would
remove the mandate for recycling and
make it a voluntary activity, but this issue
remains unresolved. Kohorst expects that
additional meetings and discussions with
legislators in both New York and California
will take place over the coming weeks.
Mark Kohorst, (703) 841-3249

e-mail: mar_kohorst@nema.org

Movement continues
towanrds hiomonitoring
legislation in California

On June 15, the California Environmental
Safety and Toxics Materials Committee
approved Senate Bill 600, which would
establish a statewide “biomonitoring”
program to track the presence of lead,
mercury, pesticides, and other chemical
contaminants in the human body. The
intent of the bill is to provide the state with
a mechanism for pinpointing localities
with unusually high exposure rates of cer-
tain chemicals, and to identify links
between environmental contaminants and
various diseases. NEMA has joined with a
broad coalition of industry groups to
oppose this bill, arguing that while hio-
monitoring can provide useful data to
physicians and researchers, the Califor-
nia program risks being scientifically
unsound and enormously costly.

Mark Kohorst, NEMA's senior manager
for environment, health, and safety, notes
that “SB 600 disregards a central principle
of the science of toxicology—that degree
of toxicity is dependent on dose. The Cali-
fornia program would lead regulatory offi-
cials to take actions based on mere detec-
tion of environmental chemicals, without
any evidence of adverse health effects.”
The coalition opposing the bill does not
oppose biomonitoring per se as an inves-
tigative technique, but believes that SB 600
is not structured to rely on scientifically
sound, peer-reviewed procedures for
interpreting biomonitoring results. NEMA
will continue to work with the coalition to
track this bill and assess its implications for
the electrical manufacturing industry. Il

Mark Kohorst, (703) 841-3249

e-mail: mar_kohorst@nema.org
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0'Hagan named to GSA hoard
NEMA President Malcolm 0'Hagan has
been appointed to the CSA International
Board of Directors. CSA, established in
1919 in an effort to make Canada’s rail-
ways safe, has at the beginning of the 21st
century become a leader in standards
development, certification and testing,
and management registration services.

“Itis a great honor to have been invit-
ed to serve on the board of CSA,” says
0’Hagan. “As a board member, | will be
able to share the perspective of manufac-
turers who are committed to safety and
quality and who rely on CSA and others to
help them fulfill that commitment.”

0'Hagan has worked for years to
strengthen relationships with the Canadi-
an standards group and other Canadian
entities and to create a dynamic between
the two countries that is conducive to free
trade. He was instrumental in brokering
an agreement between CSA and UL that
established a mutual acceptance pro-
gram for electrical programs.

“The cooperative agreement between
CSA and UL,” says 0'Hagan, “is of great
value to NEMA members and | will contin-
ue to encourage both organizations to
build on the substantial progress that has
been made to date.”

0’Hagan’s term on the board runs from
September 2005 to September 2007.

NEMA to launch online
conformity assessment
guide; considering market
access consulting service

NEMA has converted its Conformity
Assessment Guide, a document for
manufacturers of electrical equip-
ment that sets forth general con-
formity assessment practices affect-
ing importing and exporting, to an
online, continually updated format
available only to subscribers. The guide
was available September 1, 2005.

NEMA is also actively considering
offering market access consulting servic-
es through its regional offices located in
Mexico, Brazil (including South America),
and China.

The intent of the new Conformity
Assessment Guide Onlineis to help manu-
facturers increase international market

C AL

access through a better understanding of
the applicable conformity assessment
practices and regulations.

The Conformity Assessment Guide
Online lists practices related to product
certification, marking, and acceptance
of test reports and certificates, including
those related to the international prod-
uct schemes of IECEE CB and IECEx. This
guide provides value by reducing the
confusion that is currently experienced
by manufacturers attempting to get
products accepted in the international
marketplace.

The online edition includes revised
information based on organizational
changes and feedback received from
readers of the original hard copy edition.
The guide’s points of contact throughout
North and South America, Asia, and
Europe have been updated and expand-
ed to provide readers with the latest
information. It will be updated often to

MANUFACTURERS
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remain a valuable resource.

“The online guide will serve as a
good road map for companies wishing to
handle their own product testing and
certification management. We also
believe a need exists for a consulting
service to help companies manage the
administrative burdens of gaining test
certificates and meeting importation
requirements in markets where certifica-
tion and testing requirements can be
confusing,” says Doug Read, NEMA's
conformity assessment manager. “We
hope we can help manufacturers navi-
gate the often muddy waters of importing
products to foreign countries.”

Subscriptions to the new Conformity
Assessment Guide Online may be pur-
chased by visiting www.nema.org/
caguide. For more information about the
Conformity Assessment and Market
Access Consulting Service, contact Doug
Read at dou_read@nema.org.
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Work on harmonizing IEC and
North American UPS safety
standards begins

Long awaited harmonization of interna-
tional and U.S.-Canadian binational stan-
dards for the safety of uninterruptible
power systems (UPS) will officially get
underway this month. As reported in the
July edition of electroindustry, NEMA
hosted the September 12-16 meetings of
IEC/TC 22 and several of its subcommit-
tees, one of which is SC 22H with respon-
sibility for UPS standardization.

IEC SC 22H recently formed MT 4 for
the maintenance of IEC 62040-1-1, Gener-
al and safety requirements for UPS used
in operator access areas. The chief task
of MT 4 will be to revise the IEC 62040-1-1
standard, harmonizing its safety require-
ments with those contained in CSA C22.2
No. 107.3 and UL 1778. With NEMA provid-
ing industry guidance, CSA and UL
requirements have been harmonized for
some years now and the CSA and UL stan-
dards have been approved and published
as U.S.-Canada binational standard.
NEMA continues to be involved in the
maintenance of the binational standard,
but with the expectation that over time the
binational standard will be simply an
adoption of the harmonized IEC standard.

ELECTRICAL

In preparation for the September
meeting of SC 22H/MT 4, the UPS commit-
tee of NEMA's Power Electronics Section
has been reviewing the technical differ-
ences between the hinational and IEC
standards and determining areas where
the binational standard can adopt IEC
requirements, and developing justifica-
tions for areas where the binational can-
not adopt IEC requirements. In the latter
case, proposals will be made for MT 4 to
modify the requirements of IEC 62040-1-1.
Key differences between IEC and the bina-
tional standard that have been thus far
identified include requirements for: a con-
trolled environment, supplementary pro-
tectors, markings, overcurrent and ground
fault protection, backfeed protection,
direct current-sensitive GFCls, and venti-
lation and hydrogen gas concentration.

Harmonization of these standards will
be a multi-year effort, but will be facilitat-
ed by the fact that both standards use ver-
sions of IEC 60950 (Information Technolo-
gy Equipment) as their base reference
document, and that a “pre-harmoniza-
tion” meeting of IEC and NEMA experts
was held in February 2005 that served to
foster a climate of cooperation and com-
mitment to this effort.

Greg Winchester, (703) 841-3299

e-mail: gre_winchester@nema.org
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Planned revisions to fittings
standard will recognize new
raceway and cable products

In 2004, CANENA Technical Harmoniza-
tion Subcommittee (THSC) 23A began pro-
cessing amendments to the first edition of
UL514B/CSA C22.2 No. 18.3/ NMX-J-017-
ANCE, the trinational Standard for Safety
for Conduit, Tubing and Cable Fittings. By
the end of 2005, important revisions to this
standard that take into account the intro-
duction of new raceway and cable prod-
ucts introduced into the marketplace will
have been proposed.

One of these products is Extra-
Reduced Wall Flexible Metal Conduit
(XRWFMC), the requirements of which
were introduced into UL 1, Standard for
Safety for Flexible Metal Conduit in May
2003. Unlike standard FMC and reduced-
wall FMC, XRWFMC has no restrictions on
the thickness of the metal tape that makes
up its construction. The objective of the
subcommittee is to approve amendments
to the present requirements for flexible
metal conduit fittings to include the use of
XRWFMC with these fittings.

One amendment would restrict the
types of fittings that can be used. Specifi-
cally, those employing a direct-bearing
setscrew as the means for securing to
cable or raceway would not be permitted,
since the pressure from applying torque to
the screw could degrade the mechanical
integrity of conduit made with an alu-
minum wall. Another amendment will add
new carton marking requirements for fit-
tings to enable installers to identify those
fittings suitable for use with XRWFMC,
steel or aluminum.

Other amendments to the trinational
fittings standard will recognize the intro-
duction of a relatively new construction of
metal-clad cable in UL 1569, Standard for
Safety for Metal-Clad Cables, which
employs a full size grounding/bonding
conductor in contact with the cable’s
interlocked armor to serve as the ground-
ing path, in accordance with NEC® Sec-
tion 250.118(11)(a). The revision proposed
for the fittings standard would modify the
fault current test procedure to include the
option of testing interlocked armor ground
metal-clad cable in addition to smooth-
sheath or continuous-corrugated metal-
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clad cable. New marking requirements
will also be proposed to enable installers
to identify those fittings suitable for use
with new interlocked armor ground metal-
clad cable construction.

Richard Temblador of Southwire Com-
pany says, “This revision is critical to the
cable-to-fitting system. Ultimately, installers
who choose the interlocked-armor-ground
construction will be able to readily identify
fittings that have been tested and identified
for use with this product.”

Mike Leibowitz, (703) 841-3264

e-mail: mik_leibowitz@nema.org

New services available on
field representative weh page

Two new services will soon be available on
the NEMA Field Representative web page.

Called “Meet a Field Rep,” the page
now provides information on the current
month’s itinerary of the four field represen-
tatives. Those interested in speaking with a
field representative in person or having one
attend a meeting can use this feature to find
out when a representative will be in their
area. All field representatives are more than
willing to meet with members; a call is all
that is necessary.

Want to know what electrical code is
currently being enforced in any state? For
several years the field reps have been
tracking the adoption of the National Elec-
trical Code in states and major metropoli-
tan areas in their territories. That informa-
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tion will soon be available at no charge to
NEMA members, and through a subscrip-
tion service to non-members.

The field rep web page may be
accessed at www.nema.org/stds/fieldreps/
meet_fieldrep.cfm.

Vince Baclawski, (703) 841-3236

e-mail: vin_baclawski@nema.org

Data show improvement in
standards development time

“NEMA standards take too long to devel-
op.” This lament has been voiced by
NEMA members from time to time. But do
the data support this contention? NEMA
has taken several steps over the past few
years to address this member concern,
and recent data show that this may no
longer be the case.

Several years ago NEMA president
Malcolm O’Hagan initiated an excellence
program, with the objective of improving
NEMA's internal processes. Staff was pro-
vided training on process improvement,
most notably through General Electric’s Six
Sigma training program. Within the Engi-
neering Department, now known as Tech-
nical Services, several projects were initi-
ated to improve the standards develop-
ment process, focusing particularly on the
time required to develop NEMA standards.

Among the specific actions taken
were the following:

e Teams were set up to focus on specif-
ic parts of the standards development
and publications process.

e A database established in the mid-
1990s was expanded to cover the
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entire standards development process

from project inception to publication.

* NEMA's Communications Department
participated in this process improve-
ment effort by focusing on the editing
and publication processes.

Based on analysis of the data collect-
ed, changes were implemented in several
parts of the process.

Some process steps, such as editing,
were paralleled with other steps to speed
the overall development time. Schedules
were put in place for standards projects
and reviewed regularly by technical com-
mittees responsible for the standards.
Closer tracking of standards was imple-
mented within the Technical Services
Department. Finally, a Fast Track stan-
dards development process was devel-
oped and made available to the NEMA
sections.

Fast Track is an agreement between a
NEMA section, Technical Services, Com-
munications, and the Codes and Stan-
dards Committee to complete a standards
project within a specified number of
months (i.e., 22 months beginning in 2006).

So what do the data show about the time
to develop and publish NEMA standards?

Of the 70 NEMA standards published
in 2003 and 2004, 25 standards took 12
months or less to complete, 26 standards
took between 12 and 18 months, and 19
took more than 24 months. In other words,
73 percent of NEMA standards published
during that two-year period were com-
pleted in two years or less.

Vince Baclawski, (703) 841-3236

e-mail: vin_baclawski@nema.org

NEMA Standards Published 2003-2004

No. of Standards

<12 Months

12-24 Months

> 24 Months
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0'Hagan... from page 1

leadership in several organizations,
including ANSI, the International
Electrotechnical Commission (IEC),
and CANENA.

NEMA has been a leader in pur-
suit of standardization, not only to
ensure the production of safe and
effective electrical equipment, but to
level the playing field in internation-
al trade. O’Hagan has helped make
NEMA, representing a $120 billion
industry worldwide, a strong advo-
cate for standardization and facilita-
tion of trade. He has had a great
impact on the electrical manufactur-
ing industry’s ability to enter and be
competitive in various markets
around the world, and in helping to
create a rational, sensible approach
to standards and conformity assess-
ment. O’Hagan was a leading advo-
cate of establishing NEMA offices
in Brazil, Mexico, and China, offices
that work collaboratively with the
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U.S. government and standards
organizations to eliminate technical
barriers to trade. He developed a
strong government affairs team that
won government support for volun-
tary standards programs that pro-
mote safe, energy efficient, and envi-
ronmentally sound products.

O’Hagan’s leadership brought
together CSA International and
Underwriters Laboratories, helping
them come to an agreement to
accept each other’s test data for a
broad range of products. This elimi-
nated redundant testing and facili-
tated market entry.

“Malcolm O’Hagan has been
selected by the ANSI Board of
Directors Awards Committee to
receive this award in recognition of
his many contributions to the vol-
untary standardization communi-
ty,” said Dr. George W. Arnold,
chairman of the ANSI board, “and

for his personal involvement in
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advancing the use of standardiza-
tion as a management tool.”

Before joining NEMA in 1991,
O’Hagan was president of the Valve
Manufacturers Association of Amer-
ica. He previously was president of
the American National Metric
Council, a private, non-profit organ-
1zation on U.S. metric activities. He
also served in the Carter and Reagan
administrations as executive director
of the U.S. Metric Board, an inde-
pendent government agency.

Others named by ANSI as 2005
award winners are the following:
Charles Piersall, the Astin-Polk
International Standards Medal; Mark
Eyer, the Finegan Standards Medal;
Albert Brazauski, the Edward Lohse
Information Technology Medal;
Nina McClelland, the George S.
Wham Leadership Medal; Andrew
Updegrove, the President’s Award
for Journalism; and Arden Bement,
the Chairman’s Award. ll

Energy hill... from page 5

Finally, new electric transmis-
sion property contracted for and
placed in service after April 11,
2005, will now be treated as 15-
year property for depreciation pur-
poses, rather than 20-year property,
providing incentive for develop-
ment. The incentive is available for
new power lines, upgrades to exist-
ing lines, or capital improvements
to existing lines.

“After years of debate and divi-
sion, Congress passed a good bill,”
said the president. “I'm confident
that one day Americans will look
back on this bill as a vital step toward
a more secure and more prosperous
nation that is less dependent on for-
eign sources of energy.”

Work needed to implement the
legislation now begins. NEMA’s
attention will thus turn to the perti-
nent regulatory agencies, including
the Department of Energy, the Fed-
eral Trade Commission, the Federal
Energy Regulatory Commission,
the Treasury Department, and the
Internal Revenue Service. M

Cleaner energy... from page 6
ing them by one percent.

Climate change will top the
agenda at the Group of Eight sum-
mit ... and we support the Euro-
pean Commission’s proposed direc-
tive to improve energy efficiency
and manage energy demand. We
also applaud the UK government’s
recent decision to invest £40 million
($73 million) in cleaner electricity
generation from coal and gas as well
as for hydrogen and fuel cells.

However, these commitments
and the prospect of exciting new
technologies mean little if elected
leaders on both sides of the
Atlantic—along with industry and
other stakeholders—cannot work
together to develop coherent
processes and consistent policies.

In the U.S., the lack of a coherent
energy policy has slowed the
exploitation of new developments.
While great progress has been made,
we have failed to realize fully the
opportunities that exist in wind,
solar, clean coal, nuclear power, and
other renewable resources. The result

is that the U.S. has watched Europe
and others advance, strengthening
their economies, and security.

I am not talking about “one-
policy-fits-all” but simple consisten-
cy. GE has business in hundreds of
countries and more than 300,000
workers—more than 85,000 of them
in Europe alone. For us to remain
competitive, we simply cannot navi-
gate a regulatory maze that forces us
to tweak and modulate every prod-
uct and process to suit individual
regulatory regimes at their whim. All
that we ask for—and this will allow
us to grow as a healthy, responsible
company —1s CONsIstency.

Policies with a commitment to
market-based approaches will drive
innovation and lead to the prospect
of startling environmental improve-
ments. The U.S. and Europe stand
at a crossroads, where the coopera-
tive efforts of governments, indus-
tries and interested stakeholders
can change the course of the world.
Taking the proper path will not be
easy, cheap or quick. But nothing
worthwhile ever is. i
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Electrical safety... from page 7
reviews for such installations as fire
alarm systems, nurse call systems,
emergency, and legally required sys-
tems. Only line-voltage systems in
health care, educational, and institu-
tional facilities require plan review.
Oregon has recently exempted all
state electrical plan review except
for “complex systems.” The defini-
tion of complex electrical systems is
still not precisely defined.

In Idaho, discussions have
recently been opened to implement
a contractor self-certification pro-
gram for electrical code compliance.
The state is faced with limited
resources and a legislature that is
unwilling to increase funding for
code and compliance efforts.

Because contractors have been
vocal at the board meetings for
more compliance effort on contrac-
tor and installer licensing, the board
is entertaining the notion of certify-
ing contractors to inspect their own
work. While the idea is in the begin-
ning stages of discussion, it may
represent a serious departure from
the balanced and coordinated princi-
ples of a harmonized electrical safe-
ty system. The board members are
struggling with the logistics of how
to determine which contractors
would be allowed to self-inspect,
what types of work, how to moni-
tor the program, and how to justify
excluding contractors.

All of the above actions, either
planned or implemented, are incon-
sistent with the NEMA position of
an effective electrical safety system
as outlined in the document “The
Strengths of an Effective Electrical
Safety System.” Weakening or elimi-
nating parts of the system, say offi-
cials, potentially compromises the
safety of the installer, maintenance
personnel, and the public in general.
NEMA will continue to monitor
and engage these jurisdictions in an
effort to restore the integrity of the
system of electrical code, installa-
tion, and product standards. ll

Joe Andre, (425) 415-7471

e-mail: jnemaandre@cs.com
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In the News... from page 9
has been a member of NEMA's Govern-
ment Relations Committee. In addition, he
has served on the advisory committees of
both IMARK and Affiliated Distributors.
Sokolow began his career at Leviton in
1961, working his way up over the years
from his start as a summer intern to facilities
manager and numerous other positions
before being appointed executive vice pres-
ident. In this post, he directs the company’'s
manufacturing, engineering, distribution,
and information technology operations.
Sokolow has served the industry as
technical chairman and chairman of the
Electronic Data Exchange Committee of
NAED, NEMA, and NEMRA and currently
serves as chairman of NEMA's Wiring
Device Section. He is a recipient of Elec-
trical Wholesaling magazine's presti-
gious GEM (Ganzenmuller Electrical
Marketing) Award, which honors those
who lead a company to greatness in
electrical marketing.

August 2005 NEMA
Electroindustry Business
Confidence Index

Reflecting other positive indicators of
economic and manufacturing activity
released in recent days, NEMA's Elec-
troindustry Business Confidence Index
(EBCI) for current conditions in North
America climbed to its highest level in
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more than a year in August. North Ameri-
can business sentiment strengthened to
66.7 points, jumping from July's 62.9 point
reading, and marking the 28th consecu-
tive month in which current conditions
have registered in excess of the 50-point
threshold indicating sectoral expansion.
Results from the future conditions index
hinted at more positive news to come,
with a reading of 70.4 points, its highest
since March of this year.

Confidence in both current and future
conditions across the other three world
regions included in the survey all
reached or exceeded 50 points in August
for the first time in several months. The
current conditions index for Latin Ameri-
ca climbed to 57.1 points from 55.6 points
a month ago. Future sentiment for the
Latin America market, meanwhile,
dropped to 60.7 points from 72.2 points.
Current conditions for the Asia/Pacific
region slipped to 53.3 points, while future
sentiment was more optimistic than a
month ago, rising to 71.4 from 63.9 points.
Meanwhile, the European region showed
the most marked improvements, with
both current and future conditions
rebounding from very low readings in the
30-point range in July. Current conditions
climbed to 50 points in August, while
expectations for conditions six month
hence rebounded to 54.2 points. Ml

Tim Gill, (703) 841-3298
e-mail: tim_gill@nema.org

Electroindustry Business Confidence Index: August 2005
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The EBCI indexes are based on the results of a monthly survey of senior managers at NEMA
member companies, which together represent more than 80 percent of the electroindustry. They
are designed to gange the business confidence of the electroindustry in key world regions.
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Schneider Electric Square D, Eaton recognize
and promote IDEA services for distributors

chneider Electric Square D and

Eaton Corporation’s electrical
business recently announced a new
offering for distributors participat-
ing in the Schneider Electric Pre-
mier Program and Eaton’s Com-
mitments Program, respectively.
Their distributors can now use
marketing development funds to
cover 50 percent of the Industry
Data Exchange Association (IDEA)
start-up fee.

Schneider Electric recognized an
immediate need for an offering that
provides their distributors with an
opportunity to gain value and effi-
ciency by implementing e-com-
merce services. Schneider Electric
supports IDEA products and serv-
ices through participation in the
Industry Data Warehouse 2
(IDW2), Data Audit and Certifica-
tion (DAC), Industry Retail Data-
base (IRD) and the Industry Data
Exchange 2 (IDX2) programs.

In the past, Eaton has allowed
distributors to use co-op funds to
cover 50 percent of the purchase of
personal computers to enable Eaton
e-commerce tools. Now Eaton is
going a step further, allowing distrib-
utors to use available co-op funds
for partial reimbursement of the
IDEA start-up fee.

According to Schneider Elec-
tric’s vice president of channel
management, Bill Snyder, the com-
pany decided to fund half of the
IDEA start-up fee through its Pre-
mier Program MDF to help their
distributor partners engage in e-
commerce and encourage other
manufacturers in the channel to add
a similar incentive to their co-op
programs. By taking advantage of
the Schneider Electric MDE, dis-
tributors can reap productivity
gains from the efficient flow of
electronic orders, invoices, and SPA
claims through the IDX2. Distribu-
tor gross margins, IDEA officials
say, are enhanced by using certified

manufacturer product and pricing
data from the IDW2.

Eaton has realized the benefits
and needs for their customers to
become more electronically capable.
With this new program and Eaton’s
recent Data Audit Certification
through IDEA, Eaton hopes its dis-
tributors will use IDEA as a means
to efficiently update their pricing
and product data. Eaton has found
that when orders are electronically
processed, the error rate is reduced.
This helps eliminate the usual prob-
lems of returns, and freight and cus-
tomer shipment delays.

“Eaton has found ... that e-
commerce reduces costs for both
Eaton and our distributors, reduces
order-to-delivery time and increas-
es accuracy,” said Channel Opera-
tions Manager Kevin Hestad.

“Schneider Electric has been a
staunch industry advocate since
IDEA was established in 1998,”
says IDEA President Mike Rioux.
“The Schneider Electric Premier
Program sets a new benchmark
that makes distributor participa-
tion in IDW2 and IDX2 a slam-
dunk. In the end Schneider Electric
and its Square D distributor trad-
ing partners will reap payback
many times over and we hope that
other manufacturers will consider
similar innovative ways to imple-
ment e-commerce technology with
their trading partners.”

“The Eaton Commitments Pro-
gram is making distributor entrée
to IDEA and participation in
IDW2 and IDX2 a no-brainer,”
he says. “Both Eaton and its dis-
tributor trading partners will reap
great productivity gains through
the data synchronization efficien-
cies and service features of IDW2
and IDX2. We are most apprecia-
tive of Eaton’s commitment and
this innovative offer to implement
e-commerce technology with their
trading partners.” l
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Antigquated notions still shape today’s thinking, can put you on the map. The ETL listed mark

such as the ideca that you need a UL mark to scll stands behind millions of products and is
yvour product in Morth America. Butwhen accepted by all major Morth Amcrican
vour testing dexdline (and time to ATERT, retaibers. What's more, thousands of
market) falls off the edge of the i manufaciurers have chosen o use
carth, a change of course s in the ETL mask this year. For maore
arder. The ETL mark is the equal of a IETE timely information and why you
UL mark, but there's more to that story. showld make the switch now, visit etl.com

We deliver product safety certification in or call 1-B00-967-5352. Get past the perceplion

ETL SEMEO
Coll 1 -BO0-WORLDLAR or visit us Ot astlcoaT Tiriire} v yoefmr for irainfirts arvywiern.

ane-third the time and a level of service that and onto the possibilities.



Not All
Manutacturing
1s Moving to

A CSA Inernational, we are commined 1o I.':".|.'l.|'||'i|.|||1.{
our s1all and capabilitles in the Far st and Earope.

But we are also commined o expanding in Morth
America. While the other leading laboratory s eliminating
wechnical positbons and consalidating operating divisions
in the U5, our invesiments in service are providing us
with the ability 10 serve you regardless of where you
design or manulaciure your products

Our Investments in Service

Are Significant:

= A Leadership Team and Scaff stracegically aligned vo
deliver customer-focnsed solutions to you

* ey management appoinimscnts, including the
firsi-ever President of C5A Intermational, locwsed on
remaving barriers, sireamlining processes and
expaniding services to you

= An expanded Cleveland laboraiory with special
capabilities for the lghting industry

= A mew Chicago service ollice to provide you with local
supgert in this dymamic product development and
manufaciuring center.

o Mew [T systems, work processes, and capaciy
planming initatives across our nerwork of wen Morth
American offices and laboravories improve your access
1o informatkon.

c

Charlotte, NC * Chicago, IL = Cleveland, OH = Dallas, TX = Los Angeles, CA » Nashville, TN = Edmonton, AB
Montreal, P » Toronio, ON = Vancouver, BC = Amhem, the Nethedands = Bangalore, India * Hong Kong, China

China

= OnSpeX” Consumer Product Evaluatkon, a new
diviston [or product perfformance esting, inspection,
and related daa management.

* Expanded global serviee to meet vour necds owtside of
Morth America — including expamded capaldlitics “on
the grownd” in Europe, Asta, India, and other regions

Record-High Customer Satisfaction
These investments are already providing resulis you can
se¢ and appreckate. C5A Intermational carned record-high
scores for customer satisfaction in our most recent
surveys — scores excooding 90! Can our chiel
competitor sy the same?

I you are disappolnced i the esting and certificaion
service you are receiving today, in's time to call CSA
International, Momh America’s “other™ fully gqualified and
accredited vesting and certification organkzation. Call
toslay For fast, [Fendly, expen consuluion and a
proposal for your next project

Coll fod free
1-866-797-4272

Or vish us onling of www.cia-intermnationalong
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